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RobBrown

Business Networking99
Referral Generation99
Persuasion & Influence99
Reputation Building99
High Trust Relationships99
Social Media Marketing 99
Personal Impact & Gravitas99
Compelling ‘Word of Mouth’99

Inspirational Speaker 
& Event MC, Bestselling 
Author, Coach & Trainer

About Rob Brown...
Rob Brown is an inspirational speaker and authority on  
business relationships and reputations. A regular on 
television and radio, he is author of best-seller How to Build 
Your Reputation.   Rob advises and trains top bankers, 
accountants, solicitors, financial professionals, entrepreneurs, 
major banks, legal and finance firms globally in the areas of 
networking, referrals and winning business.

What people are saying...
‘it’s very rare that I come away from listening to someone 
else and can genuinely say, WOW! I can thoroughly 
recommend Rob Brown. He is the best!’
Derek Williams, Founder of The WOW! Awards™

‘Rob Brown’s material has to be relevant to what we do. 
There are no downsides, only upsides, even if you are 
already good at networking and relationships.  Great ROI!’
Richard Oldfield, Former Head of Procurement, Experian 

‘Truly outstanding! The content of your presentation was 
superb and your delivery style was extremely professional. 
Rob, you are one of the finest speakers I have ever seen!’
Joe Adams, ACE Chairman 

‘That performance by Rob Brown was the best I’ve seen in 
the last five years!’
Peter Thomson, the UK’s Leading Strategist on Business Growth

‘Rob Brown’s networking and referral training has had a 
significant impact on our business development.”
Norman Kimber, Area Financial Planning Director for HSBC

‘Rob, my team and I were genuinely motivated by your 
training - you equipped us with great relationship building 
skills and tools!’

Stephen Smith, Group HR Director, Lloyds Banking Group

www.rob-brown.com

Compere, MC  
EVENT HOST

“Rob Brown - Entertaining, 
inspirational Speaker!”

Bring a motivational, high impact presenter to your  
event to experience a dynamic presentation on:

High Trust 99

People Power99

Taking Action99

Peak Performance99

Mental Toughness99

Maximising Value99

Building Relationships99

Reputation Management99

Advocacy and Referrals99

Persuasion & Influence99

World Class Networking99

Creating Massive Impact99

Keynote  
SPEAKER

“Rob Brown - Engaging, 
Professional MC and Host!”

For your conference or event, engage a professional 
to take care of the following:

Create audience ‘buzz’ and interaction!99

Introduce and position your speakers!99

Host your Q&A and chair panel discussions!99

Moderate your event professionally!99

Conduct onstage interviews!99

Motivate audiences to take action!99

Ensure the smooth running of your event!99

For a highly motivational and interactive keynote 
presentation, email Rob on rob@rob-brown.com.

To make your event an incredible and professional 
success, call Rob NOW on (44) 0115 846 2127.



RobBrown

Rob’s Resources

World Class 
COACHING

Your Personal Coach for 
Networking, Referrals and 
Building Your Reputation! 

When you join Rob’s 90 day Personal Marketing 
Coaching Program you will:

Develop your reputation as the  ‘go to’ choice!99

Generate a higher ROI from your networking!99

Generate lots more referrals business!99

Hone your word of mouth messages!99

Create your own Personal Marketing Strategy!99

For a great reputation, better contacts, more sales 
and stronger relationships, call Rob NOW for a free 
consultation about his 1 to 1 Coaching Program!

Tap into High-Impact 
Business Skills Training!

Access public and ‘in-house’ Masterclasses on:

“In a time-poor world 
Rob Brown’s Pocket Guides hit the 

hot spot for focused, explicit and easily 
accessible tools tips and strategies, enabling 

you to raise your game immediately.”
Sir Eric Peacock 

President - ISMM and Group 
Chairman, Academy of Chief Executives

“Rob Brown’s dedication and expertise will do  
wonders for your reputation, your wallet  

and your opportunities.”
Lord Digby Jones 

Government Advisor and former 
Director-General, CBI

Business books in 40 minutes!

Tap into great professional development with these punchy, 
power-packed and motivational Pocket Guides.  Co-brand 
them with your personal messages and logo, and give out at 
your training, conferences and meetings!

Relationships Series

Networking Series

Marketing Series Motivation Series

•  Communication  
•  Liking  
•  Mastermind  
•  Mentoring  
•  Service  
•  Trust

•  Online Networking
•  Networking Follow-up Call  
•  Elevator Speech  
•  Great Networking Questions
•  Networking  
•  Remembering Names

•  Referral Scripts
•  Referrals
•  Events
•  Exhibitions   
•  Word of Mouth  
•  PR

•  Motivation   
•  Goals 
•  Mental Toughness 
•  Personal Impact 
•  Personal Branding
•  Persuasion

Selling Series
•  Proposals & Pitching
•  Objection Handling 
•  Selling  
•  Telephone 
•  Negotiation  
•  Sales Closing

Leadership Series
•  Change  
•  Presentation
•  Meetings  
•  Engagement  
•  Team Building   
•  Time Management

Special Reports

Gain insight and motivation 
in key areas of marketing and 
professional development. with 
these PDF White Papers and 
Special Reports! 

Books & Manuals

The Ultimate Objection 
Handling Script Manual 
285 Pages of the Greatest Tips, 
Scripts, Questions and Phrases 
to Take Your Prospects To ‘Yes’ 
and Turn Objections to Your 
Advantage! 

How to Build Your Reputation 
Become the ‘Go To’ Choice in a 
Crowded Marketplace

www.rob-brown.com
Visit

for full details

Business Networking99

Presenting & Speaking 99

Business Relationships99

Generating Referrals99

Reputation Building99

Mental Toughness99

Personal Impact 99

Trust & Gravitas99

Selling 99

Likeability99

Social Media99

Persuasion99

Influence99

 Word of Mouth99

Skills Based 
TRAINING

For world-class workshops and training in these 
areas, call Rob personally on (44) 07855 710 201.


